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Fannie Mae has cut its interest rate for loans on “green” 
multi-family properties in an effort to spur production.

The agency is eager to finance energy-efficient properties 
as part of its mission to promote quality housing. Its program, 
which started three years ago, applies to apartment and coop-
erative properties that either are already certified as energy ef-
ficient or are scheduled to be upgraded to meet the standards.

But the volume has been disappointing — only 10 loans 
totaling about $130 million through the end of last year. The 
problem: Competition from banks and insurance companies 
that are also targeting green loans.

“You could just go to a bank to get more proceeds at a more-
competitive rate,” said a lender who works closely with Fannie.

So Fannie has reduced the interest rate its lenders charge by 
10 bp. For example, the rate on a $10 million loan with a 10-
year term is now being quoted at a 3.9% coupon, down from 
4%.

Fannie expects the market to respond “very positively,” said 
Chrissa Pagitsas, the agency’s multi-family green initiative di-
rector. Calling energy-efficient properties “a great and secure 
investment,” she said that Fannie views green financing as a 
growth area. The first loan with the rate cut is expected to close 
next month.

Under the program, owners can line up loans to acquire 
or refinance qualifying affordable and market-rate housing. 
Fannie points to energy-efficient properties as having lower 
expenses for tenants and owners, as well as higher occupancy 
rates and sales prices.

As an incentive for owners, the agency offers relatively high 
leverage. The loan-to-value ratio can range up to 85% for prop-
erties about to undergo improvements and 80% for those al-
ready certified.

Individual mortgages have ranged from $6 million to $32 
million, although the agency is willing to go past $100 million.

The program has three products. The first one out of the 
gate, Green Preservation Plus, is aimed at owners of affordable 

housing that are looking to finance improvements, such as the 
installation of more-efficient boilers, windows and heating and 
cooling systems. Last year, the agency added a similar product, 
called NYC M-PIRE, for affordable and market-rate properties 
in New York City.

Also last year, the agency unveiled a product called Green 
Building Certification, which applies to affordable and market-
rate housing that has already been awarded one of nine types of 
certification, including LEED or Energy Star ratings. 
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Veteran originator Stephen Haskin joined Guggenheim Commercial Real Estate Finance in New York last month as a managing director. He’s focusing on con-duit loans as the � rm seeks to expand its commercial MBS business. He reports to Rob Lawrence, co-head of origination for the unit of Chicago-based Guggenheim Partners. Haskin spent the past three years at Macquarie Bank and, before that, logged 14 years at J.P. Morgan and Bear Stearns.

Scott Lee joined Ackman-Ziff two weeks ago as a managing director in Los Ange-les, where he’s setting up a West Coast o�  ce for the New York advisory � rm. Lee previously was a senior director at GE Real Estate. He’ll be joined in several weeks by Lee Norman, also a manag-ing director, who’s been at Ackman-Zi�  in New York since 2010. � e � rm may 

In About-Face, ING to Resume Lending in USLess than three years a� er deciding to wind down its U.S. commercial real estate 
lending operation, ING is paving the way to re-enter the market.

� e Dutch bank is talking to lending pros about re-establishing a team based in 
New York. � e discussions are at an early stage, but the buzz is that ING could have 
some hires in place by around midyear.� e bank is looking to recruit perhaps a half-dozen originators in New York and 
then build outward as the pace of lending warrants, according to people briefed on 
its plans. Michael Shields, the London-based managing director of ING Real Estate 
Finance who oversaw the previous operation, would manage the new version, sev-
eral people said. Shields, who oversees real estate � nance in Western Europe, the 
U.K. and the U.S., reports to global real estate � nance chief John Boyles. ING didn’t 
respond to a request for comment.� e reasoning behind the about-face is unknown. However, other foreign

See ING on Page 10Och-Ziff Seeks $800 Million for 1st Debt FundOch-Ziff Real Estate, which raised $1.5 billion of equity for its third opportunity 
fund last year, is now soliciting $800 million for its � rst high-yield debt vehicle.

� e fund, Real Estate Credit, would shoot for an 11-13% return by investing in 
mezzanine debt and senior loans on transitional properties nationwide. In addition 
to the major property types, the fund would � nance niche assets, including casinos, 
distressed land, cell towers, parking facilities, golf courses and senior housing. � e 
fund is unlikely to employ leverage.Och-Zi�  has used placement agents in the past, but it is marketing this fund 
itself.

� e investment manager, a unit of hedge fund operator Och-Zi�  Capital, has 
previously set up three property funds with opportunistic-return goals. � ose vehi-
cles raised nearly $3 billion of equity since 2006.� e latest vehicle in that series, Och-Zi�  Real Estate Fund 3, began soliciting

See DEBT on Page 6Trade-Disclosure Plan Disappoints InvestorsCommercial MBS buyers who favor more disclosure of bond-trading data say a 
new proposal from Finra is only a small step in the right direction.

But trading pros say the plan, which would promptly release data on small trades 
but not larger ones, could deal a heavy blow to the pro� tability of regional broker-
dealers.

Finra, the regulatory body for securities dealers, is asking for public comment 
on a proposal that would create for mortgage bonds a modi� ed version of reporting 
rules that it is about to implement for asset-backed securities. CMBS and real estate 
CDOs were excluded from those rules just before the SEC approved them a year ago.

In the ABS market, e� ective June 1, dealers must report the price and size of 
each trade to Finra within 45 minutes — rather than at the end of the day as they 
currently do. � e reporting time drops to 15 minutes on Dec. 7. Finra, in turn, 
will immediately disclose that data publicly via its Trade Execution and Compliance
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